The Referral

MASTERCLASS




Agenda

» The |2 Pillars of Successful Referrals

» Referrals Q&A

» The Executive Coach Hub: what would be the
most valuable for you!?



Fersonal reference

jword of mouth ‘

Coach's persenal Web site
Cooching seminar of workshop
Colleagues ot work

Prof. cooch organization directory
Knew buefore /worked with before
Speaking engogement by coach
Human rescuree dept. ot work
Online coaches directory

Susiness pariner

|nternet search engine

Online cooch referrol service
News etter guthored by © coach
3aok cuthored by the coach
Intranet at work

Coach company matching service
Online cooching discussion forums

Phone book
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#5: Recognise: people
want to help
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Giving a referral is a huge
investment of trust in you




Questions!



The Executive Coach Hub
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VVhat do you want from
the Executive Coach Hub?

VVhat would give you the
most value!




Question |:

What's the biggest
challenge you face with
your marketing today?



Question |:
What’s the biggest challenge you face
with your marketing today?
» Finding your Niche!
» Crafting your Value Proposition!?
» Generating Leads!
» Nurturing Relationships!?
» Enrolling Clients (Selling)?
» Building “Market Gravity'’?

» Something Else?



Question 2:

VVhat barriers do you
face to succeeding with
marketing!



Question 2:
What barriers do you face to succeeding
with marketing?

» Not knowing what to do?

» Not having the skills and experience?

» Not comfortable marketing and selling?
» Can’t find the time!

» Need better resources and tools?
» Something Else?



Question 3:

WVhat sort of support
works best for you!?



Question 3:
What sort of support works best for you?

» Online training!?

» Home study pack (physical CDs/DVDs, workbooks)?
» | to | coaching!?

» Group Coaching!?

» Live Events!?

» Peer Group Forums!?

» Something Else?



Question 4:

What's the biggest benefit
you'll get from making
these improvements!?



Question 4:
What’s the biggest benefit you’ll get from
making these improvements!?

Just type your answer into
the Q&A box..



VVould you like to keep
involved in developing the
Executive Coach Hub!?



Just type “yes' into the

Q&A box and we’ll be in
touch



Thank You!
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